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The Mitch Lazar Team

Best-in-class marketing
Unwavering advocacy

Seamless contract
management

Your Agent will help you
strategize how to make
your home shine and
stand out from the
competition — leading to
a quicker offer

Not all homes require
rented furnishings — our
stager can work with your
existing pieces, add
where needed, and help
your home look its best
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